FY 2023-Q2 Quarterly report for Microsoft:        Date: 02-03-23
Percentage change in Sales from year ago quarter  2.0%.  Intelligent Cloud segment was 40% of that, while Productivity and business segments were 32% and Personal Computers only 27%.
Percentage change in Earnings per Share from year ago quarter -11.3%   “…An unfavorable impact of foreign exchange hurt the bottom line, slimmer advertising market and drop in demand for personal computers.”
Is company meeting our target sales & earnings estimates?  NO, not this quarter, but yes for year.
Pre-tax Profit on sales trend?   UP OVER LAST 5 YEARS, BUT DOWN OVER LAST 12 MONTHS, 
Return on equity trends? STABLE OVER LAST 5 YEARS
Debt?    DOWN (38%)
Current PE is   29.4
 Where does it fall in my estimated High/low range of PE's ? High End, but coming down (from 37).
Signature PE  24.5
Club cost basis for this stock is $25.44.  latest valuation. ($285.26 as of 04/11/22).   
Current price is $264.60, as of 02/28/23 
Current fair value:  Morningstar: $310 (at 15% discount)
  CFRA (S&P) $317– strong buy  Value Line 18 Month Target Price Range ($125-272; midpoint=$199)
My SSG Total Return is 8.0%


Projected Average Return is 5.9%
Microsoft is about 10.3% of our portfolio and Upside downside ratio is 1.5:1 with my conservative judgements.
What will drive further growth? 
Microsoft is trying to buy Activision if they can get past the lawsuit filed by the 
FTC blocking it under concerns that it will require Xbox and “stifle competition”. 

Investment in OpenAI giving them “the potential to rival and  replace current search engines.
Recommend: Buy More ____, Hold__,  Sell___

Company Profile :

Microsoft Corporation is a technology company that develops, licenses, and supports a range of software products, services and devices. The Company's segments include Productivity and Business Processes, Intelligent Cloud,  More Personal Computing, and Gaming. 
Bulls Say
· Public cloud is widely considered to be the future of enterprise computing, and Azure is a leading service that benefits the evolution to first to hybrid environments, and then ultimately to public cloud environments.

· Shift to subscriptions accelerates growth after the initial growth pressure, and the company has passed the margin inflection point now such that margins are increasing again and have returned to pre-Nokia and pre-“cloud” levels.

· Microsoft has monopoly like positions in various areas (OS, Office) that serve as cash cows to help drive Azure growth.
Bears Say
· Momentum is slowing in the ongoing shift to subscriptions, particularly in Office, which is generally considered a mature product.

· Microsoft lacks a meaningful mobile presence.

· Microsoft is not the top player in its key sources of growth, notably Azure and Dynamics.
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